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By CAROLE GOULD 

Many financial experts have
been saying that Americans
should keep their money at

home. As the performance of foreign

stocks becomes more
highly correlated to
that of Wall Street, so
the argument goes,
overseas investments
do not offer much di-
versification.

Richard C. Pell, co-
manager of the $550
million Julius Baer International Equity fund,
says such views are shortsighted.

“The correlations between U.S. and foreign
investments are cyclical in part,” he said,
adding that “companies with local revenue
sources or restructuring opportunities” do not
move in lock step with the Standard & Poor’s
500-stock index.

The fund’s performance appears to bolster
his position. It has returned 10.6 percent a
year, on average, for the three years ended on
Thursday, compared with 0.4 percent for its
foreign stock peers and 4 percent for the S.&
P. 500, according to Morningstar Inc. 

Mr. Pell, 46, and his co-manager, Rudolph-
Riad Younes, who is in his late 30’s, are based
in Manhattan and work for the fund’s adviser,
Julius Baer Investment Management, a unit
of the Julius Baer Group of Zurich. They buy a
diversified portfolio of foreign stocks of all
sizes. Their investment strategy depends on
where they invest.

“In Europe and the developed markets,
we’re sector-driven, bottom-up investors,”
Mr. Pell said. “We pay very little attention to
the macroeconomic and the political environ-
ment. In the emerging markets, it’s the other
way around.” In Japan, they use a hybrid ap-
proach.

They aim to reduce risk by limiting their in-
vestment in any single company they consider
particularly risky to 0.25 percent of assets,
and to 2 percent for companies with solid
growth prospects.

The fund’s sector and geographic alloca-
tions generally stay within 5 to 10 percent of
those of their benchmark, the Morgan Stanley
Capital International Europe Australasia Far
East index.

Emerging-markets investments are now 7
percent of assets and are never more than 20
percent, the managers say. 

Mr. Younes says the managers are bullish
on Central Europe, especially Poland, Hun-
gary and the Czech Republic, which are nego-
tiating to join the European Union and Euro-
pean Monetary Union over the next several
years. “This means that the euro will replace
their local currency,” he said, “and their long-
term interest rates will be more in line with
rates in the developed markets.”

In developed markets, the managers aim to
buy companies that can return 15 to 20 per-
cent a year over the next two to three years.
They look for companies that are market
leaders, are gaining market share, are re-
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In investing around the world, Rudolph-Riad Younes, left, and
Richard C. Pell vary their approach by region. 
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Many financial experts have been
saying that Americans should
keep their money at home. As the

performance of foreign stocks becomes

more highly
correlated to
that of Wall
Street, so the
argument
goes, overseas
investments do
not offer much
diversification.

Richard C. Pell, co-manager of the $550
million Julius Baer International Equity
fund, says such views are shortsighted.

“The correlations between U.S. and for-
eign investments are cyclical in part,” he
said, adding that “companies with local
revenue sources or restructuring opportu-
nities” do not move in lock step with the
Standard & Poor’s 500-stock index.

The fund’s performance appears to bol-
ster his position. It has returned 10.6 per-
cent a year, on average, for the three years
ended on Thursday, compared with 0.4 per-
cent for its foreign stock peers and 4 per-
cent for the S.& P. 500, according to Morn-
ingstar Inc. 

Mr. Pell, 46, and his co-manager,
Rudolph-Riad Younes, who is in his late
30’s, are based in Manhattan and work for
the fund’s adviser, Julius Baer Investment
Management, a unit of the Julius Baer
Group of Zurich. They buy a diversified
portfolio of foreign stocks of all sizes. Their
investment strategy depends on where
they invest.

“In Europe and the developed markets,
we’re sector-driven, bottom-up investors,”
Mr. Pell said. “We pay very little attention
to the macroeconomic and the political en-
vironment. In the emerging markets, it’s
the other way around.” In Japan, they use a
hybrid approach.

They aim to reduce risk by limiting their
investment in any single company they
consider particularly risky to 0.25 percent
of assets, and to 2 percent for companies
with solid growth prospects.

The fund’s sector and geographic alloca-
tions generally stay within 5 to 10 percent
of those of their benchmark, the Morgan
Stanley Capital International Europe Aus-
tralasia Far East index.

Emerging-markets investments are now
7 percent of assets and are never more
than 20 percent, the managers say. 

Mr. Younes says the managers are bull-
ish on Central Europe, especially Poland,
Hungary and the Czech Republic, which
are negotiating to join the European Union
and European Monetary Union over the
next several years. “This means that the
euro will replace their local currency,” he
said, “and their long-term interest rates
will be more in line with rates in the devel-
oped markets.”

Vinci’s stock trades at 4.5 times project-
ed 2002 cash flow, compared with a ratio of
8.3 for its peers, he added. The managers
bought shares in April at 68.7 3 euros; they
now trade at 75.25 euros. □
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In investing around the world, Rudolph-Riad Younes, left, and
Richard C. Pell vary their approach by region. 
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By CAROLE GOULD 

Many financial experts have been saying that Americans
should keep their money at home. As the performance of
foreign stocks becomes more highly correlated to that of

Wall Street, so the argument goes, overseas investments do not
offer much diversification.

Richard C. Pell, co-manager of the $550 million Julius Baer Inter-
national Equity fund, says such views are shortsighted.

“The correlations between U.S. and foreign investments are cyclical
in part,” he said, adding that “companies with local revenue
sources or restructuring opportunities” do not move in lock step
with the Standard & Poor’s 500-stock index.

The fund’s performance appears to bolster his position. It has re-
turned 10.6 percent a year, on average, for the three years ended on
Thursday, compared with 0.4 percent for its foreign stock peers and
4 percent for the S.& P. 500, according to Morningstar Inc. 

Mr. Pell, 46, and his co-manager, Rudolph-Riad Younes, who is in
his late 30’s, are based in Manhattan and work for the fund’s advis-
er, Julius Baer Investment Management, a unit of the Julius Baer
Group of Zurich. They buy a diversified portfolio of foreign stocks of
all sizes. Their investment strategy depends on where they invest.

“In Europe and the developed markets, we’re sector-driven, bot-
tom-up investors,” Mr. Pell said. “We pay very little attention to the
macroeconomic and the political environment. In the emerging
markets, it’s the other way around.” In Japan, they use a hybrid ap-
proach.

They aim to reduce risk by limiting their investment in any single
company they consider particularly risky to 0.25 percent of assets,
and to 2 percent for companies with solid growth prospects.

The fund’s sector and geographic allocations generally stay within 5
to 10 percent of those of their benchmark, the Morgan Stanley Cap-
ital International urope Australasia Far ast index

can return 15 to 20 percent a year over the next two to three years.
They look for companies that are market leaders, are gaining mar-
ket share, are restructuring or are taking other steps to improve
profitability.

In May, the managers added shares of Münchener Re, a German
insurer. The company will benefit from pension and tax law reforms
scheduled for 2002, Mr. Younes said, which will increase the de-
mand for savings products. He added that it should also benefit
from a new law that will let banks and insurance companies sell
domestic stock holdings tax-free; it can then reinvest the proceeds
in its core business. Shares sell for 1.4 times price-to-book value,
adjusted for unrealized gains, he said. He expects that ratio to in-
crease to 2 in the next two years.

The managers first bought shares in March 2000 at 296.88 euros;
the stock now trades at 324.06 euros.
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In investing around the world, Rudolph-Riad Younes, left,
and Richard C. Pell vary their approach by region. 

Richard C. Pell and Rudolph-Riad Younes 
of Julius Baer International Equity Fund
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VOX is fast, dependable, and their
quality is top-notch.  The staff is
easily accessible and always
accommodates our special
requests. In short, VOX is a
pleasure to do business with.

— JP MORGAN CHASE

VOX has found ways to generate
revenue from our reprint sales 
that no one else has thought of.

— THE NEW YORK TIMES

Before we discovered working with
VOX, we spent hours tracking down
articles, working with publications to
obtain rights, and getting layouts put
together and approved. 

Now, we can make one phone call
to the folks at VOX and they do the
rest. They give us great service and
are wonderful to work with. Our
need for reprints has really
mushroomed over the past two
years and VOX has been a lifesaver. 

— ERON
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